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will let their wishes be known to the people appropriating the money. Now is a time for

NAIOP leadership and members to help galvanize the Bay Area’s Planning and Traffic

Agencies to prioritize needs and make a joint effort between all counties and government

agencies to present a united front.

Bill Martin
naiop Tampa Bay Chapter President

Q s we approach the last half of this year (amazing how quickly

the first half passed) NAIOP faces some great opportunities and

challenges as to how development proceeds and is perceived in
the Tampa Bay Area. With the passing of new growth management
legislation, there are some real opportunities to go after some serious
highway and road improvement matching funds.

NAIOP Tampa Bay Chapter, Inc., the editor
and printer of this newsletter are not
responsible for false or misleading
information, nor for typographical errors or
omissions; and reserve the right to refuse
and/or edit all materials submitted for
publication.

We have already taken steps to educate some of our local government leaders as to what
the program entails, but this will truly be a “squeaky wheel gets the grease” synopsis. Our
NAIOP Public Affairs Committee and staff have already taken steps to help start some of
the processes, but if in the next few months you serve on any active committees, trade
organizations or are asked to help lobby or write letters for this cause, please be diligent
in your efforts. |1 know all our members are busy, but now is not the time for us to sit on
the sideline and not get our fair share of these available funds.

News Releases

News releases and/or collateral materials
may be sent either to 6107-B Memorial
Highway, Tampa, Florida 33615 or by fax to
(813) 884-0326.
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Email: staff@naioptb.org We will be discussing the specifics in our next executive board meetings, so please plan

© Copyright 2005 to attend so that you can keep abreast of how to stay involved.

New Sales & Lease Acts Protect $$$

Keith Bricklemyer

Attorney & Counselor at Law

of Florida

Summar
Statue 475.700-475.719:

Commercial Real Estate Sales
Commission Lien Act

The Governor recently signed the
Commercial Real Estate Sales
Commission Lien Act ("Sales Lien Act")
that gives commercial real estate brokers
the right to a lien against a commercial
real estate seller's net proceeds from a
sale in which the broker is owed a
commission. This lien right does not

“Bricklemyer Smolker & Bolves, PA.

extend to brokers hired by buyers of
commercial real estate. This lien only
attaches to the net proceeds so it does not

attach to real property involved in the sale.

Lien Amount:

The broker can lien the full amount of the
net proceeds if the agreed upon
commission equals or exceeds the net
proceeds.

Required Disclosure by Broker:

The broker must disclose to the seller a
detailed explanation of the broker's lien
rights at or before the time that the broker
and seller execute the brokerage

agreement. Failure to make this disclosure
bars the broker from enforcing a lien
under the Sales Lien Act.

Commission Notice:

If a broker wishes to enforce a lien, the
broker must deliver a notarized
commission notice to the seller and the
closing agent at least one day before the
closing. Generally, failure to timely
deliver the notices bars the broker from
enforcing a lien under the Sales Lien Act.
While not required to enforce a lien,
recording of the commission notice
perfects a lien so that it takes priority,
relative to other claims against the net

(continued on page 3)
























